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Great Time to Buy or Sell a Home
Fall often gets tossed to 
the leaf pile by potential 
buyers who might think 
autumn is just about 
turkey dinners, and 
holiday shopping, rather 
than house hunting.
But surprise! Fall is not only a great time to 
buy a home, it might also be the best season 
to find the perfect property (and not just 
because you can browse the listings while 
cupping a pumpkin latte). Wonder why?

Lower Home Prices
This isn’t a random guess. RealtyTrac’s anal-
ysis of more than 32 million home sales 
over 15 years buyers paid 2.6% less. Sellers 
tend to put their homes on the market at 
the best price point possible to sell quickly. 

Less Competition
Many folks will drop out of the market 
until after the New Year. There may not be 
as many properties to choose from, but a 
little patience and perseverance could reap 
big rewards.

Motivated Home Sellers
Sellers who have their homes on the 
market in the fall are generally people who 
need to sell. 

Mickey’s
Message

Not intended to solicit
the listings of other brokers

It’s a great time of year to start a healthy project. How 
about a 5 minute a day gratitude journal? Taking a few 
minutes a day to journal, and mediate on 5 things you 
are grateful for has a wealth of benefits. From having 
fewer physical symptoms, more energy to exercise, and 

increased sleep quality to being nicer, more trusting 
and more appreciative of those around you.   
     So stuff your turkey with gratitude, love, laughter 
and joy this Thanksgiving! An attitude of gratitude 
brings great things!

An Attitude of Gratitude can improve your health, 
relationships, emotions, personality, and career.

Mickey and her team were 
absolutely wonderful to work 
with while selling my condo.
In a rough seller’s market, Mickey was 
able to get my condo listed promptly 
and I went under contract in 4 Days! 
Throughout the whole process, Mickey, 
Ivie and Dianna were responsive, ex-
tremely knowledgeable and always an-
swered my questions (there were many 
since this was my first time selling a 
property). They went above and beyond 
to ensure that all needs were met, 
including assisting my HOA team with 
gaining access to my condo while I was 
on a business trip. I highly recommend 
Mickey and her team!

—Liz Norton - Reston, VA

Holidays are Around the Corner
Sellers want to sell, move and settle in before 
the holidays.

Year-end-tax Credits
There’s a sweet added incentive for sellers to 
close on a home before year-end. 

Home Improvement Bargains
Buying a home at this time of year Accord-
ing to Consumer Reports appliances, TV’s, 
cookware and home décor are cheapest to 
buy now! Happy updating and decorating!

So it is a good time to buy or sell a home! 
We are ready to help you do just that. Con-
tact The Glassman Group today. Let’s 
get started. 



Incredible location! This lovely colo-
nial has 3 finished levels, a two-car 
garage, is located on a cul-de-sac and 
backs to wooded parkland! Enjoy 
this exquisite setting with beautiful 
landscaping and relax with nature on 
your custom deck with awning. Cozy 
up by the fireplace in the family room, 
enjoy the convenience of a main level 
study or retreat to the updated, luxury master bath! This lovely 4 
bedroom, 2.5 bath home has new carpet throughout, fresh paint 
and bay window in the dining room. Hurry to see this home on this 
sought after cul-de-sac in Waverly Crossing. MLS# FX10089521

Midtown, the premier high-rise condominium 
community in Reston Town Center is the place 
to live! 1,426sf of living space in this two bed-
room, two full bath condo with a large curved 
balcony displaying a fabulous urban view. 
Special touches include granite counter tops, 
stainless steel GE Profile appliances, electric 
fireplace and walk-in closets. Enjoy the many 
amenities! 24/7 concierge, valet, fitness center, 
pool with fountain, great room & kitchen, outdoor grilling areas…and step 
out the front door to numerous restaurants, shops, movie theatre, ice rink 
and the W & OD trail for walking, jogging or biking. Come let us show you 
Midtown and this lovely condo! You’ll be glad you did! MLS# FX10081435

Fe
atu

red 
Li

st
in

g
s

Visit TheGlassmanGroupHomes.com to see ALL of our Featured Listings and 
to search the entire MLS database in real time, up-to-the-minute listings
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The PettingZOO

Ready for adoption

I rescued Bogey and his 
sister, Butter, in November 
2014.  His humans decided 
they deserved to be in a 
home where they’d be pam-
pered and adored.  I was 
the lucky beneficiary of that 
decision!  Bogey had me 
fooled for a while when they 
moved in appearing a little timid, but that’s not 
at all the case. If you give him a treat, he’s as 
likely to roll it across the floor & chase it as he is 
to eat it. He enjoys exploring spaces & crawling 
into bags.  He made his first foray into the 
cabinets above the kitchen counter. Seizing his 
moment before I returned clean glasses to their 
shelf, he hopped in and stayed long enough for 
me to take a few pictures.  One of his favorite 
things is to sit in front of the screen door and 
watch nature do its thing outside.  

4415 Galesbury Lane, Chantilly
Rarely Available on this Cul-de-sac   $619,000

 11990 Market St. Unit 2005, Reston
Midtown Luxury Condominiums   $709,900

703-715-MEOW 
or info@fourpaws.org

Ready for adoption!

Email me a photo of your pet 
and tell me what makes your pet 
special! The winner will receive 

a gift card to PETCO!

Do you need a big orange 
kitty to conduct music in 
your heart?  If so, Maestro 
is your boy, his raspy ‘old-
man’ meow is in tune! He 
loves to be brushed, loves 
his humans, gets along with 
other cats and dogs but, would do better in a 
quiet home without younger children. Born in 
March 2006, he is on a prescription dry food 
only diet to prevent urinary problems and 
manage his weight. He has also been neutered, 
tested negative for FIV and Feline Leukemia, 
is current on vaccinations, and has been 
micro chipped. 

ADDRESS MODEL STATUS  LIST PRICE   SOLD PRICE 
 

Midtown at Reston Town Center    
11990 Market Street #1013 Manfield SOLD  $799,900   $740,000 
11990 Market Street #213 Manfield SOLD*  $699,900   $693,000 
11990 Market Street #1613 Manfield SOLD  $849,000   $825,000 

11990 Market Street #317 Rainer SOLD  $765,000   $750,000 

11990 Market Street #1301 Kensington SOLD  $775,000   $775,000 

11990 Market Street #101 Kensington SOLD  $730,000   $720,000 

*SOLD/LISTED by The Glassman Group   70% of the Midtown Market is SOLD by Mickey! 
     There are currently 25 Condos For Sale in Midtown     

   

Midtown North at Reston Town Center   
12025 New Dominion Pkwy. #312 B2B UC  $394,900  

12025 New Dominion Pkwy. #604 D3 UC  $725,000  

12025 New Dominion Pkwy. #208 B1 SOLD*  $399,990  $392,000
12025 New Dominion Pkwy. #110 1BR/1.5BA Sold  $425,000   $420,000 

*SOLD/LISTED by The Glassman Group   Your Reston Town Center Expert! 
     There are currently 6 Condos For Sale in Midtown North     

 

Waverly Crossing    
4300 Woodward Ct 4BR/3.5BA Sold  $634,900   $640,000 

4524 Waverly Crossing Ln 5BR/3.5BA Sold  $595,000   $580,000 

4310 Warner Ln 4BR/3.5BA Sold  $679,900   $679,900 

4317 Galesbury Ln 5BR/3.5BA Sold  $650,000   $625,000 

*SOLD/LISTED by The Glassman Group   Your Chantilly Expert!   

There is currently 1 Home For Sale in Waverly Crossing     

    

Brookfield/Brookfield Woods    
4302 Lees Corner Rd 5BR/2BA UC  $436,900  

4504 Briarton Dr 5BR/3BA UC  $549,000  

13904 Quietway Ct 3BR/2BA Sold  $399,000   $385,000 

13801 Fulmer Dr 4BR/2.5BA Sold  $449,000   $442,000 

4504 Briarton Dr 5BR/2.5BA Sold  $485,000   $480,000 

4019 Novar Dr 3BR/2BA Sold  $399,000   $385,000 

4304 Willoughby Ct 4BR/2BA Sold  $425,000   $425,000 

13638 Poplar Tree Rd 4BR/2.5BA Sold  $475,000   $485,000 

4114 Hamlin Ave 3BR/2.5BA Sold  $429,900   $415,000 

13518 Carmel Ln 5BR/3BA Sold  $450,000   $429,000 

There are currently 3 active Homes For Sale in Brookfield/BrookfieldWoods    

 

Victoria Farms    
1207 Country View Ct 4BR/4.5BA UC  $1,150,000  

10288 Johns Hollow Rd Grand Renoir II Sold  $1,260,000   $1,230,000 

There are currently 2 active Homes For Sale in Victoria Farms     

~Lucky owner, Gwen Stokols No
tes



• Tax returns & supporting paperwork should be kept 
for at least 3 years after filing a return. Please note, the IRS can ask for 
records up to 6 yrs if they suspect someone failed to report 25% or more 
of their gross income.

• Check with your state about state returns. Each state varies 
on how long to keep records.

• Homeownership records – keep as long as you own the home 
plus 3 years. This includes receipts for capital improvements, annual tax 
bills, warranties & home purchase or sale records.

• Insurance policies & Warranties – repair receipts, service contracts, 
warranties & homeowner insurance policies keep until they expire. 

• Investment Real Estate – Investment property records on a property keep 
as long as you own it plus 3 years.

• Miscellaneous Records – Wills & property trusts should be kept until 
they are updated. Inherited or property gifted to you; records should be kept as long 
as you own the property plus 3 years. If you have household employees such as a 
housekeeper, babysitter, etc. keep records for 4 yrs after you pay the employment 
taxes. Contact us with questions or to discuss this in depth. 

The deposit is a showing of good faith 
from the buyer, which helps to convince 
the seller of buyer's resolve. 
     Of course the seller wants to see as 
large an amount as possible to dissuade 
the onset of "buyer's remorse", while 
the buyer does not want to tie-up more 
money than is necessary, in the event a 
dispute arises. 
     An old rule of thumb says the deposit 
should be between 2% and 10% of the 

An adjustable-rate mortgage, 
or ARM, is a home loan with 
an interest rate that can change 
periodically. This means that 
the monthly payments can go 
up or down. Most have an initial 
fixed-rate period during which 
the borrower's rate doesn't change, 
followed by a longer period 
during which the rate changes at 
preset intervals.

Pros:
• Generally, the initial interest 
rate is lower than on a comparable 
fixed-rate mortgage.
• After the fixed-rate period ends, 
the interest rate can go lower, so 
monthly payments can fall, too.

Cons:
• After the fixed-rate period 
ends, the interest rate can rise, so 
monthly payments can go up, too.
• Interest rates are unpredictable, 
so you can't predict what your 
payments will be in the future.

EASELegal MortgageCORNER

By Kathy Jensen, CPA
CST Group, CPAs, PC | 10740 Parkridge Blvd., 5th Floor, Reston, VA 20191 | 703.391.2008 ext. 129

By Jay Eskovitz of Key Title
703.522.3900 | Fax: 703.522.4013 | www.KeyTitleVA.com | Jay@KeyTitleVa.com

What Tax & Home Records 
to Keep?

Amount of Earnest Money Deposit

By Barbara Roubo
BRoubo@MVBMortgage.com

www.MVBMortgage.com
571.266.6541

When the parties in a 
sales contract negotiate 
the amount of the buyer's 
earnest money deposit, 
there is a balancing act. 

sales price and is quite dependent on 
market conditions. In a seller's market, 
a higher deposit will make that offer 
more noticeable. On the other hand, it 
can become insulting to a seller, should 
a buyer put up a token amount as 
their deposit.

What is an Adjustable 
Rate Mortgage (ARM)?

CST Group, CPA’s are staying up to date on these proposals.
Please call us if you would like to discuss planning ideas in light of these proposed changes.

Would you like more information on 
loan products? Thinking of refinancing? 
Curious about interest rates increasing?

I’d be happy to provide this for you and 
discuss any questions you may have. Send 
me your questions and I will answer them.

Questions? Would you like more information on this?
Contact us, we are here to serve you.
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13135 Lee Jackson Highway • Suite 115 • Fairfax, VA 22033

24-hour line: 703.464.0979

We do more than sell houses!™

Licensed in Virginia & D.C.
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